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San Diego Practice Sales

SAN DIEGO’S PREMIER PRACTICE SALES FIRM * SINCE 1990

¢ More than 275 transactions closed

* Representing Buyers & Sellers

* Arrangement of 100% financing

* Purchase & Sales Agreement
Preparation

* Practice Appraisals

* Lease Negotiations

¢ Strict Confidentiality

What Your
Colleagues Are
Saying

I want to take this time to thank SDPS an
amazing “buyers” experience in the pur-
chase of my practice. Moving across the
country and buying a Dental Practice is a
very stressful event for anyone but because
of all your support and professional help
my experience was smooth and effortless. I
really felt that I could trust you with any and
all questions. It’s not every day that you meet
such an honest and professional team as San
Diego Practice Sales.

All the best to you.

My sincerest thanks!
Rod Strober, D.D.S

760-599-7828

sdpracticesales.com

Practices Available

ENCINITAS — Great LOCATION along busy street and 1 block off freeway. Very
well-established GENERAL Practice with 3 Ops. (2 equipped) and Digital X-Rays.
Situated in strip center with GVS and Smart & Final as anchors.

OCEANSIDE — JUST LISTED!! Long-established GP situated in VERY busy retail
center, with major anchors. 4 equipped Ops with computers and TVs. Digital X-Rays
and IntraOral Cameras. Motivated Seller!

MISSION BAY — (Bay Park) - GENERAL Practice situated in very well-known Pro-
fessional Bldg. Along busy thoroughfare and close to major freeway. Surrounding area
comprised of business and residential. 5 Ops in approx. 2000 sq.ft. with NEW Chairs,
Lights and Units. NEW Pan-Ceph, digital PA X-rays. PPO and Private Patients.

CHULA VISTA — Owner retiring from 35 year established GENERAL Practice,
situated on corner of major thoroughfare. High Collections/High Net. 6 Ops in
approx. 2000 sq.ft. with digital X-Rays. Softdent software updated 2016. Seller
owns building and there is possible sale in the future.

SAN DIEGO - ( South Bay) GENERAL Practice and BUILDING situated on
busy thoroughfare near freeway. 4 Ops in approx. 1200 sq.ft. Substantial amount
of dentistry referred out.

RANCHO BERNARDO — GENERAL Practice (established 6 yrs) situated in a
Professional Bldg, located on the corner of a major intersection. 2 Doctor office;
seller has 4 Ops. 2700 sq.ft. total. FFS and PPO.

SAN DIEGO — (San Carlos area) GENERAL Practice with 3 equipped Ops in \
approx. 1000sf.. Situated in Single story Professional Bldg in residential neighborhood
along busy street. 18 years of Goodwill, FFS and PPO. Very Motivated Seller!

UPCOMING!! Periodontal Practice

Mike Hostler

Licenced by the California Department of Real Estate

Dear Members,

From my last article, I said I would continue with a discussion on the future of dentistry. In order to do so, we need to understand
who we are dealing with. The Baby Boomer, Generation X, and of course, Millennials sum up everyone we need to be thinking
about. For the bulk of this conversation, Millennials will be the main focus of our conversation today. Why the bulk? Well, because
they are the bulk. As of 2015, there are 92M millennials in the United
States, as opposed to Gen X with 61M and Baby Boomers with 77M. By 2020, 1 in 3 adults will be from that generation. In 2025
they will be 75% of the workforce. Clearly, millennials must not only be considered, but be primarily considered, when thinking
about the future of dentistry. Millennials will impact dentistry not only in terms of patients, but also as colleagues.

Millennials have largely been stereotyped with some rather unpleasant taglines. Living at home in mom’s basement, drowning in
school debt with tuition remorse, and waiting to get rich with viral YouTube hits. I personally, find these stereotypes to not be useful
when thinking about the future. While as a population, there is more truth to some of these claims, it is generally unhelpful when
understanding the psyche of individuals.

Here are some statistics, not stereotypes. Millennials believe less that money is a “good” measure of success as opposed to the rest of
the population. They would rather make $40,000 a year loving their job than $100,000 with a job they find boring. 19% of them
believe people can be trusted, as opposed to 31% for Gen X and 40% for Boomers. The average millennial investor has 52% saved
in cash as opposed to 23% for other age groups. Edging out any other living arrangement for the first time, is that they are living
with parents. Millennials deal with student debt which is higher than it has ever been. Dental School debt in the US average was
262K in 2016 and is closer to 400K in California. By now, some of you have seen the example of a 1M debt dentist as featured in
the Wall Street Journal. When surveyed, they were also found to be more sensitive to price and less so to quality as compared to other
generations. Goldman Sachs Research reported that millennials are less likely to own cars, houses, and luxury goods. They prefer
access without the burden of ownership.

In 25 years, car ownership will be an anomaly. With Uber, Airbnb and Limebike, is this surprising? Sharing is caring and fractional
ownership is not only convenient, but also economically sound. This is a generation that grew up during a time where banks were
considered to be irresponsible with the public lending and large chunks of assets were wiped away. They are a more skeptical bunch,
prioritizing personal value, community impact and have an affinity to career resources. Further, they seek authentic relationships,
want to be connected and involved with the world, and have a flexible life style. So what does this mean for Millennials as patients?

Marketing to patients will change. As we’ve already seen, the internet has changed everything in how we communicate to the pro-
spective patient. Appealing to most will involve prioritizing the authenticity of the patient experience. It will require we rethink how
we talk about money and communicate the value of our services. In addition, the transparency of what we do will become increas-
ingly important to millennial consumers. Remember, this is a discerning bunch that will require trust to be built and that you prove
your worth. In economics, they are said to be price elastic to quality of care which will result in dramatically different utility curves
in the dental services market. That doesn’t mean they just want the cheapest, but they will want the most for their dollar to maximize
their preference mix. I don’t argue that there is value in higher end, customized dental care. I believe it will be more challenging to
communicate this value to the millennial mindset and less important to them on the whole. Fee for service type dentistry will always
be a niche, but an even more difficult way for mainstream practices to operate. I'd love to know, how has your practice changed or
seen change in light of all this?

Thank you,

Chris Pham, DDS
President San Diego Dental Society
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You are not a
market segment.

tdic.

= B

You are a dentist. One who deserves superior protection and to be rewarded for your loyalty —

something this company does quite well. Case in point, the substantial multipolicy discounts

with the TDIC Optimum Bundle.

TDIC Optimum Bundle

Professional Liability
Commercial Property
Workers” Compensation

Discounts apply to individeal policies and

premium five [5) percent,
Califernia dentists must co
C Risk Management seminar.
Call B00.733.0633 for current deadlines

and seminar details.

Good

o, discount on Professional Liability when
10% combined with Workers' Compensation

b
1

Optimum

20% discount on Professional Liability

E(;f% discount on both Professional Liability +

/o Commercial Property when combined

10% discount on Commercial Property

59 discount on Workers' Compensation

Additional 5% discount on Professional
Liability when you take the current TDIC Risk
Management seminar.

Protecting dentists. It’s all we do.’

800.733.0633 | tdicinsurance.com | CA Insurance lic, #0652783

THE SAN DIEGO DENTAL HEALTH FOUNDATION
CORDIALLY INVITES YOU TO THE

STARS § STRIPES

4

SATURDAY, SEPTEMBER 29, 2018
6PM ABOARD THE USS MIDWAY

Help us Celebrate our Accomplishments !

So far with your help we have raised over $300K to build the dental clinic at Veterans Village.
We have contributed over 1500 volunteer hours by SDCDS dentists and helped to change the
lives of over 1500 veterans as they reintegrated into civilian lite. There will be a Reception,
Dinner, Dancing, and an Auction as we turn a warship/museum into a party boat . Enjoy the
company of your colleagues in our biggest night of the year!

Each ticket helps this valuable program succeed.
Get your tickets now and we will see you there:
SDDHF.org/special-events| or call 619-275-7188
and thank you for supporting the John Geis DDS Dental Clinic
at Veterans Village of 5an Diego.




VAHENRY SCHEIN®

PROFESSIONAL PRACTICE TRANSITIONS

DENTAL PRACTICE BROKERAGE

Making your transition a reality.

PRACTICE SALES » VALUATIONS/APPRAISALS & TRANSITION PLANNING » PARTNERSHIPS » MERGERS » ASSOCIATESHIPS

CENTRAL SAN IMEGO: Excellent opporunity 1o own cutting-
edge General Demistry practice with 6 fully equipped Ops. Well-
esinhlishad |'n-.||.'|:in- locaed in prof, buildmg with amiple and
convenbent parking. Oifice open § days'wk and 8 days of hyg fwk
Ciperated w/ EngleSoll and is digitized with Schick dental sensors
and Cone Beam Pano. Proctice utilizes CEREC, 10 Cameras, and
Dentnl Losers. Patient base is comprised of FFS, Indemninity, and
PP Most specinliy work refemed out. 2006 Gross Receipes 320+
Adj. Net Income S638K. BCALES - I Exvcrow!

CHULA VISTA/BONITA AREA: Terrific opponunity. General
Practice with 8 Fully Equipped Ops. Well-established practice in
sund-abone building near bug p of Bonit with excellent
wisihility and parking :§oiL = days and les 9 days of hygiwi.
Practice opemted with SaTiDent and digitized with Dexis Sensors and
wtilizes a Panommic X-Ray, 1'0 comeras, and Laser. Patient base of
FFS, Indemnity, and PPO patients. Most specialiy work referred oul
Practice going w move quickly. #CA4T6

LA JOLLA: Generul Dentistry practice with 8 Operatories,

T Equipped. Litilizes Dentrix software with Digital X-rays and an 110
Camern. The practice hazgl pmeRof v /wi. aml the Gross Receipts
are STIRK with $264K f-S». ol Income on o 4 day/wh. 6l years
ol goodwill, 29 with current owner. Mosl specialty procedures
referred out. Great location in which 1o live and work, 2CA477

SouTHERN CALIFORNIA OFFICE

Hewnry Schein Corporate Broker 801230466

NORTH COUNTY INLAND SAN MIEGO: NEW LISTING!
4 Operatory Prosthodontic Practice featuring Demrix and Digial
Xemnys in o bematifal and spacious facility, Inan excellent location
with great curbside visibiliny and loval referral sources nearby
Our seller is relocating, 2017 Gross Receipts of $73TK with
FIBZK Adj. Met Income, #CASI4

SAN DIEGO: NEW LISTING! Family oriented genemal praciice
in @ busy shopping area with great visibility, 3 Ops, EZ 2000
Software, Dagital X-ravg, Intra-oral Canmere, FICVFFS, Smiall
amount of MediCal, Seller is Retiring. Excellent Opportunity for
anew doctor or a 2rd office bcation. (iross Receipts of $253K
with 129K Adj. Met Income, #CAS23

SAMN DMEGO: Facility-Only Dental Practice: Beautiful and Modemn,

Tum-Key 3 Operatory dental facility in the Del Mar Highlands arca
Excellent and highly sought-afier location. 1,056 sq. il. Lease rte
ingluding CAM is 56,138 per month, Excellent location for an
Endeddontist and'or a GP Priced 1o sell quickly. 8CAS01

www.henryscheinppt.com

Dr. Russell Okihara

LIC #01886221
33 Years in Business
(619) 694-7077
Russall Okinara@henryschain.com

1.888.685.8100

Areyou receiving PROACTIVE ADVICE
to cut your taxes and boost your business profitability?

Enjoy a Competitive Advantage!

Our 30 years of Dental CPA and Profitability Consulting
experience will make a significant positive difference for you!

Your Success is Unconditionally Guaranteed!

www.CaliforniaDentalCPAs.com

4420 Hotel Circle Ct., Suite 350

(619) 299-6161

FACETS 2018

ACADEMY OF DENTAL CPAs

EXECUTIVE DIRECTOR

Mike Koonce, MA, CAE

ADA Management Conference

I’ve just returned from the the ADA Management Conference held in Chicago — an annual event where I meet with the Executive
Directors from other state and local dental associations across the country. Every year I return feeling energized about my job and
am primed with ideas about how to better run our own local society.

There were two phenomenal keynote speakers: Austin Eubanks was one who spoke about this country’s opioid crisis from the point
of view of a former addict. He was a victim of the Columbine shooting and he spoke eloquently about the connection between
emotional pain and addiction. We are already in contact with him to do a presentation here along with the San Diego Prescription
Drug Abuse Task Force to spark a discussion among our dentists about better ways to minimize paths to addiction.

Other sessions are too numerous to mention, but they include a meeting of the Dental Philanthropy Network, Governance, Legal
Issues, and Tips for Marketing Excellence. One of the most exciting presentations centered on a new subsidiary of the ADA to
facilitate the buying and selling of dental practices among members. The program will use extensively developed profiles from both
buyers and sellers to make a match that will work.

The three days were filled with a vibrant exchange of information and the stimulation of new ideas to be tried at home. Stay tuned
for the implementation of many of those ideas.

Welcome New Members
New Member Address City

Natalie Bailey, DDS No Primary Office
Elizabeth Zebian, DDS No Primary Office
Neeta Awasthi, DMD No Primary Office
Ankur Gandhi, DDS 2619 Clairemont Dr
Serena Kurt, DDS 4454 Clairemont Dr San Diego, 92117  International ‘09

Christopher Fanger, DDS 4110 W. Point Loma Blvd San Diego, 92110  Idaho State ‘17 & OR Health Science ‘18
Michael Payor, DDS 15731 Bernardo Hts. Pkwy #101  San Diego, 92128  Midwestern ‘18

Gauri Syal, DDS 6175 El Cajon Blvd San Diego, 92115  Marquette ‘18

Jason Cheung, DDS No Primary Office UCSF ‘06, & NY Montefiore ‘10

Sarah Albayati, DDS No Primary Office Univ. of Michigan ‘18

James Harris, DDS No Primary Office UCSF ‘02

Education

Marquette ‘18
Univ. of Washington ‘14
VA San Diego ‘17
San Diego, 92117  UCSF ‘16, NY Montefiore ‘18

Obituary
Robert J. Fleming Jr., DDS—Carlsbad (May 15, 1953—]July 21, 2018)

Bob was born in Bethesda, Maryland. He graduated from Patrick Henry High School, the University of San
Diego and Case Western Reserve School of Dentistry in Cleveland, OH. He practiced dentistry in San Diego,
was a SDCDS member for 28 years, and later started and served as the Principal and Broker for San Diego
Practice Sales for over 20 years (Source: SDUT).

Bob served with the Flying Samaritans for many years providing care at the Children’s Clinic in Mexico. He
was a member of the nationwide Practice Valuation Study Group that comprised of dentists and brokers. For
relaxation, Bob was an avid fisherman and enjoyed golf. “I will miss him, my friend, and best business partner
one could have,” Mike Hostler said. “And thank you to SDCDS for the support you have given us.”

Corrections: Facets made the following omissions and errors in the August 2018 issue:
p. 14 Dr. Donna Silverstein and Jonathan Wong co-authored the article.
p- 15 The bottom right photo caption erroneously states the man in uniform is Ryan Takeda. That person is Lt. Michael Sty.
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Our annual Shredathon was held at our office. Files, computers,
hard drives, TVs, CPUs, etc. were dropped off and grilled tacos
and cold beverages were enjoyed by all.

Thanks to our sponsor: Ken Rubin & Company.

10 | racers 2018

\
SDCDS Board of Directors meeting May 15

Recognition and kudos were given at our society office. Left Photo: Jonathan Wong is honored by outgo-

ing SDCDS President Dr. Thomas Brant. Middle Photo: Passing the torch: Outgoing SDCDS President

Dr. Thomas Brant welcomes incoming SDCDS President Dr. Chris Pham. Right Photo: Immediate Past
President Dr. Misako Hirota honors outgoing SDCDS President Dr. Thomas Brant.

Reach 1950 Dentists

'& ) Deadline for November issue is Oct. 1 | 619.275.7188 | advertising@sdcds.org
SDCDS

CLASSIFIED ADS DISPLAY ADS
Target Professionals starting at $40 2018 Ad Pricing
: o
T Sag(?leg(:l:i?yental Ad posts in Facets Eighth: $200 Quarter: $400
& online at SDCDS.org Half: $578 Full page: $1050

Swiss Monkey

Have a job

opening or
need a temp?

CONTACT US TODAY AND GET
CONMECTED TO THE BEST TALENT!

Join Swiss Monkey and let us match you up!
(916) 500-4125 | contact@swissmonkey.io | www.swissmonkey.io
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Day at the Ballpark juns
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Our favorite MLB team played the Cincinnati Reds at our = s 2 —

annual Day at the Ballpark tradition. It was held at the Sun Diego ! i | Y Y
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ADA President Dr. Joseph Crowley
Visits UCSD Free Dental Clinic Project

by Donna Kritz-Silverstein, PhD and Irvin B. Silverstein, DDS, MSEd
and photos courtesy of Jonathon Wong.

ADA President Dr.
Joesph Crowley
speaks fo pre-
dental students at

UCSD

14 | racers 2018

On April 10-11, 2018, ADA President
Dr. Joseph Crowley and his wife Pauletta
came to see the Univ. of California San
Diego (UCSD) Student-Run Free Den-
tal Clinics Project’s four clinics. He had
heard about them and wanted to visit.

While touring our clinics, Dr. Crowley
had an opportunity to speak with the
Superintendent of the Lemon Grove
School District, Board members and the
Principal of Lemon Grove Academy. He
attended a health elective class given to
7th and 8th graders during part of oral
health week, which coincidentally oc-
curred during the visit. For one week,
pre-dental students teach dental anatomy
and hygiene as well as dentistry as a pro-
fession, occupations within dentistry, and
the importance of staying in school. This
visit was of special interest to Pauletta
Crowley, who is a former middle-school
principal. Dr. Crowley got to address the
students about the importance of oral
health.

Dr. Crowley met with the members of
the San Diego County Dental Health
Foundation and the CEO of Veter-
ans Village San Diego. He also toured
the entire VVSD campus, including
the new dental clinic, which features
state of the art equipment, including a
Cerec machine.

Capping off his whirlwind wisit, Dr.
Crowley addressed an audience of over
300 people, and talked about his path

in dentistry, organized dentistry, and his
thoughts about the future of dental care
in the United States.  Pre-dental stu-
dents, UCSD Schools of Medicine and
Pharmacy students, medical and dental
faculty, and practitioners from the com-
munity attended. Everyone was able to
speak one-on-one with him at the recep-
tion afterwards.

The two days we spent with Dr. Crow-
ley and his wife went by too quickly. Our
professional and student volunteers, and
community leaders were happy that the
ADA President saw so many aspects of
our unique program. He expressed that
our model should be replicated in other
cities of the United States, especially
ones that do not have a dental school.

The UCSD Free Dental Clinic Project

The Free Dental Clinic Project is part
of the larger, transdisciplinary UCGSD
Student-Run Free Clinic Project which
has medical, pharmacy, accupuncture,
law, and social work in addition to the
dental clinics.

The University of California San Diego
(UCSD) Student-Run Free Dental Clin-
ic Project was established in 1999 with
the goal of increasing access to dental
services among underserved adults and
children, including the “working poor,”
veterans and homeless. At the same time,
the program provides an invaluable edu-
cational experience for undergraduate

v

Third Avenue Charitable Organization i

students considering careers in dentistry,
dental students on rotations, and an op-
portunity for dental professionals to give
back to their community. As described
in our mission statement, the UCSD
Student-Run Free Dental Clinic Project,
in partnership with the community, pro-
vides accessible, quality dental care for
the underserved in a respectful environ-
ment in which students, dental profes-
sionals, patients, and community mem-
bers learn from one another.

From its modest beginning as a one-
site, one night per week project, the Free
Dental Clinic Project now operates four
UCSD Student-Run Free Clinic sites,
providing a combined total of six to eight
days per week of care. Patients are cur-
rently seen in donated space at the First
Lutheran Church in Downtown San Di-
ego, at the Pacific Beach United Method-
ist Church, and at a public preschool-8th
grade Lemon Grove Academy for the
Sciences and Humanities. In Novem-
ber 2015, we opened a free dental clinic
at Veterans Village representing a part-
nership between the San Diego County
Dental Health Foundation which pro-
vides funding, Veterans Village of San
Diego which donates space, and the
UCSD Free Dental Clinic Project which
provides the student volunteers who run
the clinic. We are now in the planning
stage for a fifth free dental clinic.

At all our clinics, services include free
preventive care as well as general re-

This Board of Direcfors donate space for the Free Dental Clinic af the First Lutheran Church in Downfown San Diego

storative care and specialty services in
endodontics, oral surgery, orthodon-
tics, periodontics, prosthodontics, and
pediatric dentistry. All patients of the
Student-Run Free Dental Clinic Project
are uninsured and do not qualify for or
participate in any government-spon-
sored program. The Free Dental Clin-
ics serve as a safety net for San Diego
County. Through February 2018, we
have provided over $9.4 million dollars
of free, comprehensive dental care, den-
tists volunteered over 20,500 hours and
pre-dental students volunteered over
141,300 hours during more than 32,100
patient visits. Over 500 veterans have
now been rehabilitated at our Veteran’s
Village Dental Clinic, which has helped
them to get back into the work force.

The UCSD Student-Run Free Dental
Clinic Project 1s unique in that it oper-
ates in a city that does not have a dental
school and is run by pre-dental students
under the guidance of professionals.
These students serve as clinic managers,
x-ray technicians, case coordinators and
chair-side assistants to the dentists who
volunteer and deliver care in the clinics.
Thus, they are exposed to all aspects of
our profession, including the lack of ac-
cess to care and the need to give back
to society. Students often make a long-
term commitment to the program, vol-
unteering for several years while com-
pleting their undergraduate degree or
afterwards, prior to acceptance to den-
tal school. Their practical experience
and commitment to working with the
underserved makes them highly sought
after by dental schools. Over 1,100 for-
mer students are either in professional
school (primarily dental school) or have
graduated. Several have returned back
as dentists and specialists to volunteer in
our clinics.

The UCSD Student-Run Free Dental
Clinic Project runs primarily on grants
and donations. If you would like to
learn more about our organization,
please visit our website at

ucsdpds.org

Front row, R-L: Drs. Sussi Yamiguchi & Donna Silverstein;
2nd row RL: Drs. Irv Silverstein &Dr. Joseph Crowley

Health Education class at Lemon Grove

On the lemon Grove Academy program: “They're touched by dentfistry every day,” he said.
Because of the regular access to dental care and education, “It becomes ingrained in them that
they can prevent dental disease.” -Dr. Crowley, in ADA News (6-5-18).
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to buying power.

say
ello

Save 20% e

supplies today.’

Say helle to the TDSC Marketplace, o shopping site

axclusive to CDA members, which offers the supplies you

use every doy at discounts that reclly add up.

Megotiated discounts for exceptional savings
25,000+ items from your baverite vendors
Free shipping on every order ond fost delivery

Mo fees, no minimum order size, no hassle

Ready lo make your practice competitive and efficient?

Start shopping todoy and explore ather powerful

solutions from The Dentists Service Company.

Get started at tdsc.com or call 888.253.1223.

*Price comparisons are made ta the manubacturer's list price. Actual savings on the

TDSC Markeiplace will vary on a product by product basis

60‘3‘\ Talk 5,

It was a typical Tuesday night after a hard
day at the office and I stopped by the gro-
cery store, stared at the fish display, pon-
dering whether tilapia will win over salm-
on that night for dinner. Because I wear
scrubs, the “fish guy” asked me if I was
a nurse. When I told him I was a dentist,
he praised me and asked me if I could
shed light on his dental problem. Sure, I
replied and he quickly emerged from be-
hind the counter and began to describe
the treatment he was undergoing. Know-
ing exactly that he was eventually going
to ask me whether I agreed with his den-
tist’s treatment plan, I patiently listened
and absorbed it all. Sure enough, right
on cue, he asked me if I agreed with the
recommended treatment.

The truth 1s, I could talk about dentistry
all day long and nothing gives me more
joy than to educate patients about our
field and what it can do for them. So
after a long day at work (where I did
talk about teeth all day), I found myself
nestled between the fish counter and the
tomato stand, describing the benefits
of dental implants in replacing missing
teeth. Naturally, I explained that I could
not comment on his specific situation
without diagnostic data, and therefore
can only speak in generalities about im-
plant dentistry. But for about 15 minutes,
there I was, answering his questions and

the | ish Goumeﬁ

CHAIRSIDE MUSINGS

Zeynep Barakat, DMD, FAGD

Dr. Barakat graduated from Boston Univ.
School of Dental Medicine, completed an
AEGD residency in Defroit and practiced
in New England before moving to San

Diego. She is currently in private practice
and recently joined the board of the San
Diego AGD component.  She is a regular

confributor to the AGD's Daily Grind blog.

reassuring him of his fears and concerns.
He was very appreciative that I had tak-
en time to do that and thanked me end-
lessly for clarifying general dental terms
and procedures. We finally went back to
the tilapia versus salmon conversation,
and he thanked me saying how apprecia-
tive he was and how dentistry can be so
confusing sometimes. I pushed my cart
feeling quite satisfied that I clarified the
confusion for someone who wasn’t even
my patient.

I'm quite sure that every one of us den-
tists has encountered a situation in which
we have been asked to comment on a
stranger’s dental situation in places such
as airplanes or social events. All of us
have had at least one encounter where
we were asked our opinion on why “that
new crown my dentist put on feels sensi-
tive” or “doc, what do you think, should
I get those implants?” I've always won-
dered if other professions also experi-
ence the same situation and how they
respond. My physician friend tells me his
colleagues are constantly asked to give
medical “advice” in public places and
joked that it usually happens when they
are on vacation.

In reality, many of us may tend to show
a curiosity toward another person’s pro-
fession rather than their professional

opinion- if I sat next to an astronaut on
the plane you bet I'd have a list of ques-
tions to ask. On the other hand, with
some fields, we might think that this is
our lucky chance and have a “second
opinion” on medical or dental issues and
hear what he or she might think on our
case. After all, unlike our new crown, we
don’t encounter intergalactic space often
enough to ask for a second opinion on it.

We can learn to educate the public with-
out worrying about criticizing our col-
leagues similar to how we would address
a roomful of school children on good
home care. We don’t know each child’s
specific dental needs and don’t have x-
rays but we know how to describe good
preventive measures to prevent tooth de-
cay and gum discase.

Ultimately, while some might shun from
it, I welcome any person to ask me about
dentistry in public spaces so that I may
be a reinforcing voice to their own pro-
viders albeit with broad terms and con-
cepts. That’s the essence of public health
education- sometimes we don’t need to
have large organized audiences; the pub-
lic can approach us at unexpected times,
and I came across my “public” that night
while buying salmon. Yes, salmon won.

Help is one call away.

FACETS 2018 ‘ 17




BULLETIN BOARD

G > -y S

Dr. Lilia Larin appoipted to the
Dental Board of California

i Dr. Lilia
In April 2018 Governor Brown appomted SDCDS member Dr.
n ’ . .
Larin tg) the Dental Board of Qaélfor%li;
. . n
«“Larin is a general deEnUSt in San D1 )
1992.arShe is a Past President &f’ theelills)iixzilsts e o
American Association of Wom o County L ore

go and has been in private practice since

< Dental Association and the
ganizations. Shg
Society an
f the S mnt . e
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. t President o >
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i cess Foundation™. o House o

R f?" o he Califormia Dental Assogat . o
Dr. Larin has served on the ssoa o e an

: °s Government
Delegates, CDAs PAC Councl, CDl:}SAC?i\cZn Team. She has also served as a

i jation’s Politic - ' -
o me Dl:m?l rA MANSSOClaAt\l(i;leS San Diego a Women shLegdersiganaélgﬁ\élgeenoc;
oot ors i ‘1 is a Fellow of the Amert .
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o non-proc? t ngfaﬁﬁﬁ:g? the Harvard Business School Club of San Diego
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P:oﬁt Leadership Development Progrfingl. e
Larin earned her Doctor of Dental Surg r};‘ a
onoma de Baja California. Before obtaining o
; Registered Dental Assistant. She has been m
three grown children. Hef’
sons are also dentists.

California: https://www.dbcica.gov
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dental license she worked as
d for over 30 years and has
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Thanks to oyr SZCZEC‘;:PBI 21 was a huge success,
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Source: Dental Board of
members.shtml
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Members give scholarships

DMD, Oral and Maxillofacial Surgeon,
30 years, he has reached out to the com-
$500.00 scholarships, based on academic
i | ¢ potential. Applicants write an
provide academic performance information. 2018 sclfcflsziz]s}?in (;1
gvzlr:; a\l/va;‘clled i)' (L;R) Dayna Lin Pham from Otay Ranch Higph
01, Alan Lin from Eastlake High S i
. gh School, Dr. Rich

1}\)/[01?;"}/, Dharma G.utlerrez from Bonita High School andcjiilr;l-lSi.
gr rom O.lymp¥an High School. They are all to be’congratulat-
cd on pursuing their college careers. Dr. Mowry said, “Each student

was praised for their hard work, lead hip ski i
interest to help others in the com’munif;’s’ il and ther selfes

Dr. Richard S. Mowry,
Chula Vista: For the past
munity by awarding four
merit and perceived futur

gllallyton Fuller, DDS., Orthodontist, Chula Vista: The Dr.
u ?Fr Community Service Award for 2018 went to Selena Ser;
gih hle .$1,000 schol.arship is given to a senior at Hilltop High
> hoo in Chula Vlstg. . Applicants write an essay about their
1gh school volunteer activities. Dr. F uller and his staff read th
anonymously and vote on who deserves the award that ve Zn
itI}lle school’s g}l;aduation ceremony, he gives a short speech }(])na Eelpt
8 one another and then calls i i
plause. This year marks the 15tht)}/1:azv ;:rn f}feuapw(;?ctio e o ap-
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Is your website a
copyright infringement risk?

When I started my practice over 16 years ago, the core piece
of practice marketing was advertising in the local phone book
and 1n the yellow pages, while having a website was considered
an advanced or “high tech” addition. Nowadays, websites have
become one of the most important pieces of practice marketing.
As a result, the complexity and number of features that a web-
site provides has grown from being a static information provider
to a more dynamic information source with chatting ser-

vices, scheduling capabilities, and providing a coalition

of online third-party reviews, for example.

Due to the increased marketing importance, the

number of dental practice websites has grown. This

growth also brings risks. Copyright infringement is one

of these newer risks. While it’s not a new area of risk

for a dental practice, the lability or “advertising injury” associ-
ated with this risk has grown significantly enough that the CDA’s
TDIC business liability insurance even provides coverage for
claims of copyright infringement.

Copyright infringement occurs when a website utilizes content
that is owned or licensed by someone else, whether it’s text con-
tent, images, or even software applications that expand web
page functionality. Due to the complexity of creating as well as
hosting websites, most dental practices do not build their web-
sites in-house, but instead enlist the services of website develop-
ers. And even though practices use web developers to make and

TECHNOLOGY EDITOR

Garrett Guess, DDS &~

Dr. Guess (pictured here with his family)
is a Diplomate of the American Board of
Endodontics, with a private endodontic
practice in the La Jolla/UTC area. He
developed EndoTrak, an endodontic
practice management software program.
Email: endo@drguess.com.

host these web pages, it is the practices that carry the liability
for the content. This exposure exists because a web developer
must have permission and/or proper licenses in order to utilize
certain portions or pieces of content. If not, your practice ends
up at risk for a copyright infringement lawsuit should it be dis-
covered your web site has unauthorized content.

Certain interactive or expanded website functions, like
online registration or live chat software capabilities, are
possible by means of certain portions or pieces of soft-
ware that are not created by web site developers. If
the web site developer is utilizing these functions but
does not have the proper licensing established, your
website 1s again at risk.

Due to various tools that can search the web for copyrighted
materials, companies are able to discover the unauthorized use
of images, photos or other content in web pages. In this day
and age, these tools make it more and more unlikely someone
will get away with copyright infringement on the web. Possible
copyright lawsuits make it very important for a dental practice
to have a pointed discussion with their web developer to ensure
that all content that is visible (the text, images and/or photos)
and not visible (software functions like chatting review genera-
tion or third-party integration for patient information gather-
ing) all represent authorized materials. Do not use improperly
copied content.

SDCDS Member Milestone 15 year Anniversary

check out future issues_for your name as we go from 5 to 65 years as a SDCDS member

Bernabe Barr Ambrosio, DMD
Carmela M. Ambrosio, DMD
Samar S. Atto, BDS

Eugene D. Cataquiz, III, DMD
Rebecca P. Cataquiz, DMD
Nicol R. Cook, DDS Manmohan Ghale-Mudan, BDS
Zenaida E. Cuisia, DMD Ramin Goshtasbi, DDS
Priyadarshan A. Dabir, DDS, MS ~ Karina A. Gregg, DDS

Sean Daniels, DDS David S. Han, DMD

Ray Derakshan, DMD Ginger L. Hansen, DDS

Eileen O. Dimapilis, DMD Reza Hekmat, DMD

Judemar S. Dimapilis, DMD Mai-Phuong Huynh, DDS,

Eric H. Dixon, DDS FADSA

Stephanie L. Dixon, DDS Kazuhiro Kato, DDS

Michael Do, DDS Leila Khansari, DMD

David R. Duguid, DDS Hamid Kheradmandnia, DDS

Lilinda C. Enano, DMD
Violet B. Feldman, DDS
Aaron N. Fiddelke, DDS
Timothy R. Garofolo, DDS

Mariflor S. Duhaylungsod, DMD

Jiyoung Kim, DDS

Juergen Langenbach, DMD
Albert W. Lin, DDS

Grant M. Liske, DDS

Linda A. Lukacs, DDS

Zanka D. Mancheva, DDS
Lynne A. March, DDS
Rebecca A. Marsh, DDS
Suzanne U. McCormick, DDS
Rabee McDonald, DMD
Ilien J. Minter, DDS

Gerald T. Miyamoto, DDS
Elvie C. Nathanson, DMD
Joe N. Nguyen, DDS
Jonathan C. Nguyen, DDS
Susan T. Nguyen, DDS, MSD

Anthony T. Pham, DDS
Robert A. Randolph, DDS
Adam A. Raschke, DDS
Deanna Risos, DMD

Nirav H. Shah, DDS
Gregory W. Skeens, Jr., DDS
Albert Antonio M. Soriano, DDS
Scott O. Szotko, DDS
Katherine A. Thomson, DDS
Michael R. Thylin, DDS
David Toma, DMD

Jose H. Torres-Uribe, DDS
Shohreh Tourian, DDS

Long D. Tran, DDS

Nicole Vane, DMD

William R. Wilson, DDS
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For Sale/Lease

Attention Dental Practice Buyers!

Our Dental Practices for Sale are listed on the
inside cover page of this issue. Attention Buy-
ers: Most of our listings are sold in less than
30 days. Get added to our Buyer Notifica-
tion List so you can find out about our newest
listings before they appear in ads. Ken Rubin
Practice Sales, Inc. Call 619.299.6161 or
krpracticesales.com

Practices For Sale
General Practices: Encinitas, Oceans-
ide, Mission Bay (Bay Park), Rancho

Bernardo, Chula Vista, San Diego (2).
San Diego Practice Sales 760.599.7828 or
sdpracticesales.com

North County Excellent Location Great Price
Remodeled with new chairs. Available
for sublease 3 days a week, great park-
ing. 3 operatories, lab, sterilization, utilities
and maintenance included. Please email:
bitadds88@gmail.com 760.791.9356.

Medical/Dental Space
For Lease/For Sale in La Jolla

Medical or Dental related Practice suite or
business in a small boutique office space lo-
cated in the center of beautiful la Jolla, CA.
Perfect opportunity for psychiatrist, psycholo-
gist, counselor, dentist, physician, surgeon, any
dental or medical related occupation welcome.
Located in medical dental building. Come join
these great practices. 612 sq feet, classy second
floor suite with elevator. Perfect for entrepre-
neur. Partially equipped for dental practice,
surgical practice. Terrific opportunity. $4.90/
sf per month triple net lease. Contact: Kevin
Gott, dynamold@aol.com

PB Dental office for sale. Leaseholds
Remodeled office, equipment is 2 years old.
2 dental ops fully equipped. Sedation equip-
ment & machine available. 75k OBO. call
425.306.2579 or delisledds@gmail.com

Poway/ Sabre Springs:
GP 3 ops: 2 ops eqp/1 plumbed/wired. Com-
put, digital great location in strip ctr, Goodwill
since 2004. Dr. retiring, motivated/immediate
sale. Please call; 858.252.8233

Encinitas Dental Office — Equipped
Encinitas- 4 ops equipped, 1520 sq ft, x-ray
units, N20O, flat screens, storage rm. Easy I-5
access. Free parking. Contact 858.395.3080 or

jhoffman@san.rr.com.

Practice for Sale by Owner
Only $199,000. High end practice with 25 yrs
of Goodwill, no HMO, no PPO except one,
refers out, lots of room for growth, beautifully
built condo priced to sell as well in the South
Bay. drsamheals@gmail.com

Advertise in Facets:

Practice for Sale

Busy Rancho San Diego dental practice for
sale. 30 years goodwill. Annual gross $1.4 mil-
lion, high net to buyer. Very modern facility
with Cerec, digital x-rays, Dentrix. Available
immediately. Seller willing to assist with tran-
sition. No brokers please. Contact Kevin Os-
born, DDS at kevinosborndds@gmail.com

Class “A” Dental Condo
Tor Lease/For Sale in San Marcos
1,873 SF - 4 ops — Brand new! First class fin-
ishes. Centrally located off SR-78 near major
retail & schools. Prominent building-top &
monument signage. Contact: Paul Braun

858.410.6388 (RE Lic#00891709)

Dental Practice For Sale $50,000
Retiring. Digital xrays, Top of the line Pelton
& Crane equipment. Turn Key functional
or move equipment out Great opportunity
at a low cost. Existing rent is $1,620/mo.
jamesrodr@gmail.com, 858.220.5881 Text
only no VM.

Lease Takeover San Carlos Area:
Owner dentist seeks $10 (that’s correct, $10)
for transitioning over a practice with an
annual gross of 165,000, in San Carlos area.
20 years of Goodwill, only fee for service and
PPOs, potential for growth. 3 operatories, 1
Adec, 2 Proma, 2 X-ray units. 3 more years
remaining from the lease & possibility of
extension. for the 1000 sq feet space. Free
parking. email zoecristina@sbcglobal.net

Available For Hire

In-house Implant Surgeon/Prosthodontist
Misch Implant Institute Faculty; available 1-4
days/mo, including evenings and Saturdays.
Implant placement; grafting; extractions. 25+
years of private practice and in-house surgi-
cal experience. 818.359.2076, See website,
www.inhouseimplantdentistry.com for addi-
tional details and dentist testimonials.

Support Services

Anesthesia Associates
I.V. Sedation and General Anesthesia in your
office. Board Certified Drs. Marco Savittieri
and Carl (Chip) Miller. Providing 18+ years
of anesthesia services to San Diego Dental So-
ciety Members. Call Brigitte 760.451.0582 or
760.419.4187. We thank you_for your continued

support!

Dental Computer Training
Specializing in Dentrix, EagleSoft, SoftDent
and OpenDental, Academy of Dental Prac-
tice Careers caters to anyone who needs more
dental office computer training. Instruction is
offered in two forms, In-Office, at your loca-
tion, or at the ADPC training facility in Kearny
Mesa. Call Becky Gerber, 858.274.4777

or DentalPracticeCareers.com

Successful Invisalign Day Consulting
Learn how to start 10-15 cases in 1 day.
Coordination & Implementation of Invis-
align Day. In-Office Training Session, Com-
plete Protocol Manual, Unlimited Email,
Phone, ClinCheck Assistance for 3 Months.
858.461.9010 clearconsultdoc@gmail.com

Dental Equipment Repairs
All makes and models, 35 years experience.
U.S. Navy retired Dental Equipment Repair-
man. San Diego Dental Equipment Service

and Sales. Steve at 619.200.2023

General Anesthesia or IV Sedation
General Anesthesia or IV Sedation for your
patients. Both adult and pediatric patients wel-
come. Dr. Lee has been practicing for over 20
years. Please call 858.472.3024. Thank you

Office Based Dental Anesthesia
Board-certified, licensed, insured. Anesthesi-
ologist available to provide general anesthesia
(or IV sedation) to patients in your office, pe-
diatric or adult. Please contact me for more
info or questions. Contact 206.948.2468 or
40winksanes@gmail.com

Help Wanted

Dentist/ Associate

Looking for part time associate for Kearny
Mesa and National City Office. Newly re-
modeled (6) op Dental Office One dentist,
one hygienist, digital, paperless environment.
Space also available for established dentist
with patient base or start up practice. Hours:
Monday-Friday Flexible hours. No start up
expense. E-mail jberrydds@yahoo.com or
contact Marian at 858.571.3534. Cost will be
established on percentage of collection deter-
mined by type of expense sharing, if any that
you want to do.

Full time Dentist

Needed for busy Rancho San Diego prac-
tice. Minimum 4 vyears experience. Profi-
ciency of Cerec required. Very generous
compensation package for right applicant.
Mon. — Thurs. 8am-5pm. Position available
immediately. Fax CV to 619.444.2803 or
kevinosborndds@gmail.com

Equipment For Sale

Equipment for sale
5 OPS of Dental equipment and supplies.
For complete list contact donsaba@cox.net.
See pictures at donsaba.com/2305 or call
619.417.7222

BBVA Compass

Creating Opportunities

Dentists have different needs,

that's why we're offering special
mortgage financing.

Qwr special home financing program is designed specifically to meet your
needs as a busy dentist for the purchase of your primary residence.
R

1hut Il o T

Singhe Tarmily homes are eligble. Condominiums ane eligible with restrictions
#  Student loans that sre deferred for 12 months are not counted pialifyeng ratios

JO5 A NSO BT

W will g0 oul of cur wdy 10 meet the demands of your busy schedule and rmake Sure the

MOrtRaRE baan process s a positive one

‘o Infarmation on how you can take advantage of this special home financing program from
EEVA Compass, ghee us a call today.

Carttor Paymae
- Eanis

San Diego County

DENTAL SOCIETY

=¥ Follow us on Social media!

6] [inf

stay informed, at sdcds.org
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® SAN DIEGO ADVANCED STUDY GROUP
5 A Seattle Study Club

“Cultivating Excellence in Comprehensive Dentistry”
RSVP for events to Vicki Ball 619-298-2200 Ext. 121

September 11th
6pm/San Diego Yacht Club
Kick-off dinner, time fo start another rewarding year!

October 9th
6pm/ Scripps Mercy Hospital
Doug Campbell/Mark Cruz “The Business of Sleep Dentistry”

 National & Infernational Speakers ® CPR Cerfification ® Live Patient Treatment

Planning Sessions ® OSHA/Infection Control ® 47 CE Credits /Academic Year

AIF *

ANDERSON INVESTMENT FUND

By
WarrenE, Buffett

LONG TERM: COMPOUNDING MATTERS
$1.000,000 COMPOUNDED 2009-2017
$4,240,000

B D

R

S&p 500 AIF

" Founded and managed by Kevin Anderson, DD5, FACD

) No Management Fee, Performance Fee only

%' Why would you invest in any fund where the manager doesn'l
have significant assels invested with you?

www. AndersonlnvestmentFundLP.com
Kevin@andersonlnvestmentFundLP.com

With over 25 years experience in
dental brokering, find out why
DDS Xpress is a better choice.

We offer fair equitable commission struc-
tures, short term non-restrictive contracts
and personalized service.

50N

DDS XPRESS

SAN DIEGO, COLLECTING $1,688,540 IN 2017

This Fee For Service practice has shown consistent growth and
collected over $1.5M for the past several years. Offering 8 treat-
ment rooms (6 fully equipped) a nicely designed 2500sf suite, Co2
Laser, Digital X-ray, CEREC — Cone Beam (Sirona), Eaglesoft PMS
and so much more. Total of 14 hygiene days/week. Seller works 4
days/week. Staff is long term and well trained.

SAN DIEGO, DENTAL OPPORTUNITY WITH REAL ESTATE

This turn-key opportunity has been established for over 64 yrs.
Seller retiring working only 2 days/week. Office is located in a free
standing bldg on a busy street attracting an average of 12 new pa-
tients/month. The office offers 4 ops (3 are fully equipped with Adec
Dental Units, Digital X-ray, Easy Dental Software and Intra-oral
camera). Building Solar panels will save you hundreds of dollars
annually, (currently no electric bills). This opportunity offers great
potential. Call now for details.

. Broker/Realtor
Diamontina Ochoa
ddsxpressrealty.com
FREE CONSULTATION 951-309-3196 or
email tinaochoa.dentalbroker@gmail.com
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Speaker:
Teri Mcaviney,

Free Events
for New

Dentists
Seminar and Mixer

CALENDAR PLANNER
2018 SDCDS EVENTS

Dental
MBA

Business Series
Part 4 of 4
“Transition guide”

Oktoberfest

SDCDS

Summary: Come have fun and

be social. Yummy appetizers and
beverages provided!

Location: Coronado Brewing
Company, 1205 Knoxville St
Time: 5-8pm

Includes: Oktoberfest Brat Station,
German Style Potato Salad, Pretzel
Balls and 2 beer tokens good for any
draft beer for each guest.

Sept 13 rrurRsDAY Dental MBA

Sept 20 Seminar: Transitions:
The Art of the Purchase, with
speaker Dr. Chris Pham

Time: 6-8pm

Location: SDCDS Office
Hosted by: Burkhart

Sept 20 THURSDAY New Dentist Seminar

Learning Objectives:
A complete transition guide for your

practice set up and key indicators
for buying or selling your practice.

Sept 27 THURSDAY New Dentist Mixer

Sept 29 sATURDAY Gala
Time: 6-9pm (5:30pm check-in)

Includes: Light dinner, (please Sept 27 Mixer: TBA, join your

OCt 03 WEDNESDAY Oktoberfest

OCt 05 FRIDAY Infection Control/DPA

Oct 18 11ursDAY Retirement Strategies

Oct 25 thurspay BLS

Nov 02 rriay Emergency Medicine

More info about these courses and more
on our events page at sdcds.org

FRIDAY

oCT
09,

Speaker:
Nancy Dewhirst

SDCDS 1s now proudly certified........................

Infection
Control/
DPA

Summary: An update on
regulations concerning the DPA
and Infection Controls and how
they are enforced. CDC guidelines,
ATD’s and resistant pathogens.
Time: 8am-12:30pm (7am check-in)
Includes: Cont. breakfast, (please
indicate special dietary needs when
signing up for workshop).
Location: Admiral Baker Golf
Course Clubhouse

Note: No refunds after Oct 3
Pricing: member $75
nonmember $99 | staff §75
*Eligible for 1 free member benefit*
Register: sdcds.org

619.275.7188 or admin@sdcds.org
Sponsored by:

Avitus Group, Citibank, The
Doctor’s Insurance Broker, Garfield
Refinery, Ken Rubin Practice Sales

MONDAY

0CT

18

Speaker:
Rod Crews

indicate special dietary needs when
signing up for workshop).
Location: SDCDS office
Register: sdcds.org

619.275.7188 or admin@sdcds.org
Free Course:

SDCDS members only.

Hosted by: Citibank
Sponsored by: Carr Realty,
Legacy Practice Advisors & Law
office of Cecelia Chen

Retirement
Strategies

Summary: How to save larger
sums of money without breaking
the bank for employees. How

to accumulate $1M or more in
10 years or less. How to enjoy
tax deferred and tax free cash in
retirement

Time: 6-9pm (5:30pm check-in)
Includes: light dinner
Location: SDCDS office
Pricing: Iree to SDCDS
members, nonmember $50
Register: sdcds.org
619.275.7188 or admin@sdcds.org

Hosted by:
Westpac Wealth Partners

ﬁ D A C_E_R_P@|Continuing Education
Recognition Program

fellow dentists for socializing

Time: 5:30pm-8pm

Register and get up to date info:
sdeds.org/events

THURSDAY

0CT
25,

Renewal
FREE CE*

Summary: Register ecarly if your
CPR card is expiring; limited
spaces available.

Time: 6-9pm (5:30pm check-in)
Includes: Pizza and salad
Location: SDCDS Office
Register: sdcds.org
619.275.7188 or admin@sdcds.org
Pricing: member $35 or take
advantage of your 1 free member
benefit CE for 2018.

nonmember $55 | staff $45
Sponsored by:

Westpac Wealth Partners

RSVP: 619.275.7188 or
membership@sdcds.org
Sponsored by:

The Doctor’s Insurance Broker
Pricing: Iree for members
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CORONADO
BREWING Fﬂ.

FRIDAY

NOV
02,

Speaker:
Dr. Stanley Malamed,
Dentist Anesthesiologist
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Emergency

Medicine SDCDS

Summary: 10 Minutes to Save a
Life. Prevention and preparation
of medical emergencies involving
office staff and a review of

office emergency kit (drugs and
equipment).

Time: 9am-4pm (8am check-in)
Includes: Cont. breakfast &
lunch, (please indicate special
dietary needs when signing up).
Location: Handlery Hotel

950 Hotel Circle North

Note: No refunds after Oct 31
Pricing: member §75
nonmember $99 | staft $99 |
Register: sdcds.org
619.275.7188 or admin@sdcds.org
Sponsored by:

Avitus Group, Doctible, Bank of
America, The Doctor’s Insurance
Broker, Ken Rubin Practice Sales

SDCDS is an ADA CERP Recognized Provider. ADA CERP is a service of the American Dental Association fo assist denfal professionals in
identifying quality providers of continuing dental education. ADA CERP does not approve or endorse individual courses or instructors, nor
does it imply acceptance of credit hours by boards of dentistry. SDCDS designates each activity for a specified number of C.E. Units.
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This could be the biggest gala yet! Sept. 29
on the flight deck of the USS Midway
- see page 7 details -

'THEDOCTORS "5‘*

"INSURANCE BROKER.

v Workers’ Compensation ¥ Health (Individual &

v Property b Iifl’l!:lll Group)
v Liabili .
g + Long Term Care —
+ EPLI . .
+ Disability j- ,

Get your free quote or insurance review today!

info@tdibroker.com | 800-767-0864

We are a national broker headquartered here in
San Diego. Let our knowledge and experience
help protect you, your family, and your practice.

Proud Sponsor of the San Diego County Dental Society



