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PRACTICES FOR SALE IN SAN DIEGO

OvER 300 SAN DIEGO PRACTICES SOLD SINCE 2004.
EXPERIENCE REALLY DOES MATTER, DOCTOR!

YOU CAN RELY ON OUR PROVEN RESULTS, EXPERIENCE, TRUST AND DEDICATION IN THE S.D. DENTAL
COMMUNITY.
SELLING DENTAL PRACTICES IS NOT EASY, AND THERE ARE TONS OF MISTAKES NEWBIES WILL MAKE.
CALL US TO FIND OUT THE FACTS BEFORE SIGNING ANY LISTING AGREEMENT.

Current Listings:

CARLSBAD: Well established office with 30 plus years of goodwill being sold with standalone building. 10 ops.
Highly visible, highly accessible, fwy close location.

RANCHO PENASQUITOS: 4 ops. 29 years of goodwill. Highly visible shopping center location. Office remodeled in
2016 and has digital xray and Cerec.

LA JOLLA: 5 ops. Over 40 years of goodwill. Mostly fee for service. Great location with easy freeway access.

VISTA: 5 ops. State of the art practice with Pano, Cerec, and digitial xray. Low overhead. Easy access with fwy close
location. Seller must move away for family.

CARLSBAD: 4 ops. Nearly new buildout in superb retail location. Next to Panera Bread. Motivated seller wants to
downsize.

SAN MARCOS: 6 ops. Highly coveted north county location in busy shopping center. Relatively new CT scan, digital
xrays, and intraoral cameras. Invisalign and implants can be added.

KEARNY MESA: 5 ops. 29 years of goodwill. Centrally located in the heart of San Diego. Practice has excellent
signage on one of San Diego's busiest streets. Long standing, large, loyal patient base.

ENCINITAS: 5 ops. Highly coveted North County coastal setting. Busy medical campus location with plenty of
parking. Strong and loyal patient base. Well-trained skillful staff.

SORRENTO VALLEY: 5 ops. Excellent retail location in busy shopping center just off major freeway. Spacious, well
lit, beautifully designed building layout, room for expansion and seller willing to associate.

POINT LOMA: 6 ops. Very nice well-kept modemn office with top technology including Cerec, CT scan, 3D printer,
implant and endo equipment. Located in the heart of San Diego. Plenty of parking.

WIN-WINS!
Happy Buyers & Sellers

*SELLERS: AsK ABOUT OUR 30-DAY
RISK FREE LisTiNG !

(619) 299-6161

WWW.KRPRACTICESALES.COM

p——
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KEN RUBIN PRACTICE SALES, INC,
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You can also get more information at

support@sdcds.org




PRESIDENT'S PAGE

Christine Altrock Fabb, DDS

First Marathon as a New Mom!

C an you believe we are already in December and

moms! This was such a huge relief! There would
be tents at the start, along the course and at
the finish for women to pump. And pumps
would be provided! Amazing! The private
tent set up at the start was perfect— ample
pumps, outlets, private bathrooms and the
opportunity to sit and talk to other moms
(many 6 months to 12 years post-par-
tum). Although the milk isn’t transported
(they intend to in future races), your pump
equipment was. I opted to bring a couple
bags with me running to hand off to hubby:.

2022 is almost over?! This time of year we look
forward and set goals for the upcoming year
but also reflect on highlights, events and ac-
complishments of the previous year. For
me, this year has been all about Carri and
navigating motherhood (as you've seen
from my articles!). However, I also was
itching to get back to running and love the
motivation signing up for a race provides.
Never one to shy from ambitious goals, I
combined my aim to return to fitness with
one of my most inspirational previous experi-
ences: running a marathon post-baby!

Shout out to Hushand of the Year- Brian Fabb.
He brought Carri to meet me multiple spots along
the route. Stop 1 was at mile 8: Hand off milk and
plan was to nurse, but Carri was sleeping (Rule #1
of parenthood: do not wake the sleeping baby!). I
knew there was a pumping station at mile 16 so
plans changed to add a stop! Quick stop at
the lactation tent to hydrate, pump just long
enough to relieve some pressure (the moms
out there feel me here!) and off running
again. Next meeting point was about mile
19— Carri was awake and hungry, perfect!
The love and support I got from random
bystanders was amazing. This was that
point I usually hit the dreaded wall but for-
got all about this at that moment. Hug and
kiss for Carri and the husband and back run-
« Cut costs: Decrease paper processing costs, reduce patient phone calls and eliminate manual posting ning again. Maybe it was all the hormones that
+ Get paid more: Customized patient payment arrangements make it easy for your clients to pay The goal this time around was to finish and just have accompany nursing and being a new mom but I was
: : . ) . L running with a huge smile on my face loving miles 19-

+ Most trusted: Payment card data tokenization ensures information remains secure fun. Training mirrored this and was about getting in 93. Mile 23— last stop to sce Brian and Carri. The

+ Dental software integration: Interfaces seamlessly into any practice management system shape and getting time outside with Garri. I was ex-

Just after Carri was born, the lottery for the 2022 New
York City Full Marathon opened. I love this race— the
A i I f d | ﬁ ! energy, the scenery, the excuse to travel back to
S | m p e Way Or e nta O ]Ce S NYC in the fall. So, in February I entered the
. lottery for the NYC Marathon with a brand- .
to ma na ge patle n‘t paym e ntS new baby girl in my arms. Maybe it was the
sleep deprivation, but I didn’t think twice
entering it. After being pregnant for 37
weeks and 2 days, I set the crazy goal of
potentially running a marathon 38 weeks
postpartum. Although I was no stranger
to marathon training, I knew it would be
challenging with a newborn. But I also
Increase opportunities for payment collection thought how cool of a story it would be to

tell Carri down the road. On March 30th I
found out I was in!

Union Bank® Merchant Services, provided by Elavon, makes payment transactions quick, convenient and easy. Our
medical office solution is the flexible and secure web-based product that enables yvour dental practice to manage all
patient payments from a single platform.!

« Enable online payments: Allows patients to make online payments, set up a digital wallet and sign up for eStatements

final portion was a slow last 3.2 miles but I finished!
This 26.2 miles was more difficult than ever be-
fore, but I set and achieved my goal!

cited once Carri was strong enough to join me in

her jogging stroller. She preferred faster speeds
Union Bank is a proud sponsor of the San Diego County Dental Society. so she became the best running coach!

As we complete 2022, I hope you were able

Training was one thing, but my biggest . .
§ W & but my bisg to have a productive and rewarding year.

i . concern was figuring out the logistics of . . .
To learn about our merchant solutions, contact: . guring ot ogl Being President of the San Diego County
: running a marathon while nursing. I sent .
Jessica Johnson ; : Dental Society was the peak of my volun-
Assistant Vice Prasident, Small Business /“"h numerous emails about pumping and teer experience within our profession, and

I enjoyed every minute of it! I thank each
and every one of you for being tripartite
members, supporting advocacy within den-
tistry and providing comradery to each other.
I wish everyone the best in the new year and hope
you set lofty goals and achieve them!+

£19-990-7671 - A transporting said pump but was not get-
jessica. johnson@unicnbank.com " U “ lon Bank ; ‘ Elavon ting the answers I needed to feel confident
walking to the start. Weeks before the mar-
athon, New York Road Runners announced
! Subject tD I:uus.inf_l,ss and cr-::dji_;lppr-:rvql. Mr:—:ﬂ_'hant S-:_*:vloes provided by Elavon. Uniu_n Bank and third-party Merchant Services vendors are separate they had partnered with the not-for-profit
legal entities, which are not affiliated with each other in any way by common ownership, management, control, or otherwise. The content, availability,

and processing accuracy of their websites and products are the responsibility of each respective company. Union Bank makes no representations or i T ) . .
warranties as to the suitability, accuracy, completeness, o timeliness of the information provided, including any information provided by third parties. ers in sports by providing lactation stations for nursing

organization &Mother to build equity for moth-

Elavan Ing: |s a registered trademarks of U5 Bank NG In the United States and/or ather countries. . All dohts resened:

3% MALIETS Lrti Bank LA Al rhahis reserved. Member FOI \ )
y G L i, It ::I_IL. ! selved. Mem FACETS 2022 \ 5
arkand b
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Recipe for a Holiday Toy Drive .. i o

Sponsor an office toy drive this Christmas!! Every dentist in America should do this and make it part of the culture. Patients love this,
your staff’ will love it, and most of all families and children in your community will benefit and love it the most.

Here is the recipe:

1
2
3

5) Coontact your local churches and children’s hospital to see if they can use the donated toys.

) Obtain a large cardboard box and decorate with wrapping paper.
) Print a toy drive sign and place both the sign and box in your reception room around November 15.

) Send out an email blast notifying all your patients that your office is sponsoring a toy drive and accepting donations.
4) Stop by Target, Walmart, or Rite Aid to buy some toys and place the unwrapped gifts in the box.
)
)

6) Take pictures and post on your office web site before you drop off the toys around December 18.

Toys have a powerful influence on the life of a child. Do you
remember getting your first bicycle? As an eight-year-old I re-
ceived a giant plastic aircraft carrier called Mighty Matilda
by Mattel. I never thought I would be stationed on a real one
during my first year out of dental school in the Navy. For over
twenty-five years our office sponsored a Christmas toy drive.
Other dental friends from our study club joined in as the toy
drive gained momentum.

: o wam ey ot
e R e T

We have donated thousands of
toys to the military, foster care, the
San Diego Center for Children,
local churches, and an orphanage
in Mexico. Thank you for helping
to make all children’s Christmas
memorable and merry!!

GROWING REVENUES AND LOW OVERHEAD

Revenue: $568,000

Operatories: 4

75% FFS Collections

Active Patients: gg90

2022 Revenues up 11% while overhead remains in the low 50's%
g s
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Keep these thoughts in mind

when you are asking for change

1 o Accept that to make a change, and what we dentists conceive of
being a new start, this is an ending of something. In the case of the new
owner dentist, in the simple act of changing the way one answers the
phone with the new doctor’s name, this is an ending to a way of how
things have been in the past. See a statement of “this is how we have
always done things” not as a repudiation of your efforts, but as a way of
your staff feeling loss.

2. In making any change, there is a feeling of a loss of competence,
and resistance to change can be a representation of your staff want-
ing to feel like they know what they are doing. There is ample research
to support that people will cling to the old ways not because they are
resistant or don’t believe in the new ways, but because doing the new
thing requires that there is something they go through — a period of
incompetence.

3 o We as dentists need to be specific and clear about the changes we
want to make. No one wants to venture into a change if they don’t un-
derstand the end goal.

4. Understand that in adopting the new way of doing something,
there is going to be a “gray zone”, or a time where our staff are try-
ing to figure out what old patterns will stay and what will remain. Be
consistent and supportive in your leadership approach to guide them
through this phase.

5. When making a change, be sure to have buy-in from your staff.
Statistically, for a change to take effect, one needs to have at least 70%
from the staff for it to take effect. Spend time before change takes effect
making the case as to why. If possible, enlist the help of another staff
member who believes in the change to act as a “change agent”, to help
the other staff members in the transition.

6. There is work to be done even after the change has taken place.
Understand that there may be a reversal to the old ways of doing things
without encouragement.

Putting
Change
1nto
Action

The month of December is a month that
marks the end of the year, a conclusion
of sorts. It’s also the month that marks
the time where one creates those New
Year’s resolutions, where one wants to
make a change in their life.

Anyone who has owned a practice knows
that any change we make does not hap-
pen overnight. To change any simple
thing, this change can take many at-
tempts and tweaks to have it become a
natural thing for our staff. And why is
this? It turns out, there is an entire sci-
ence devoted to studying just that.

In the world of change management,
there is ample theory to support that
making any kind of change, whether it
be personal change, financial change, or
in the world of dentistry, a change in our
practice, many attempts can result in fail-
ure if not done properly.

The good news is, especially in the world
of dentistry, a series of steps can help
you, dear dentist, in making the needed
changes in your practice.

At the end of the day, any change, no
matter how small, should not be taken
lightly. Be thoughtful about the change
and why. Any work you can make before
the change will ensure a smooth transi-
tion. .

FACETS 2022 | 7
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2022 POLITICA ' A .
2022 POLITICAL ACTION AWARD Congratulatlons

Dr. Hanlon,

from the

In recognition of his outstanding confributions and
expertise as the CDA Political Action Committee chair
(2013-2022), leading its efforts to identify and support
candidates for elected office who are champions for oral
health and help address the challenges experienced by
the dental profession and their patients.

San Diego County Dental Society

Board of Directors.

1 Robert Hanlon, Jr., DDS
San Diego County Dental Society
CDA PAC Board of Advisors/

Executive Committee

Your dedication to the
San Diego County Dental Society

and the CDA Political Action

Government Affairs Council Committee 18 appreciated by many!

Welcome NEW San Diego County Dental Society Members

Yasaman Sardari, DDS: UCSF 2020 Ryan Hoang, DDS: LSU, 2017

Tudor Chertes, DMD: Univ. of Illinois at Chicago, 2016 Natalia Alvarez Maldonado, DDS: International, 2018

Shireen Tabatabai, DMD: AZ School of Dentistry
& Oral Health, 2021

Matthew Gotaas, DDS: LLU, 2022

Sura Al Obaidy, DDS: UCLA, 2022

: . Tniv., ¢
Nadine Ayouty, DMD: Roseman Univ., 2020 Holly Jafarzade, DDS: UOP, 2015

Olivia Prehodka, DDS: NY-Touro College, 2021

Sharareh Sabet, DDS: U Penn, 2012
Orthodontics at LLU, 2014

Benjamin Harouni, DDS: UOP, 2022
Rana Ghazala, DMD: Univ. of Kentucky, 2022

Desiree Hsiou, DDS: UCLA, 2018,
Orthodontics at Harvard, 2022

San Diego County

DENTAL SOCIETY

Follow us on Social media! stay informed, at sdcds.org

8 | FACETS 202
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Orthodontics at FEastman Dental Center, 2017

Rebecca La, DMD: Missouri School of Dentistry
& Oral Health, 2022

Matthew Hobbs, DMD: UNLY, 2022
Jennifer Cacho, DMD: Univ. of Illinois at Chicago, 2022

Twitter: [Society

Facebo County Dental Society
Linkedi County Dental Society
Instagra ciety

A Delegation of Impressive Members

When I envisioned my first visit to the
California Dental Association House of
Delegates, I knew there would be poli-
cies to review, new people to meet and
potentially conflicting points of view. I
understood from my many conversa-
tions with past and current delegates that
some years are more contentious than
others. It was also made clear to me that
resolutions are sometimes like that robo-
call asking you to update your car insur-
ance — they keep coming back again and
again and again.... But the element of
this experience that made it exception-
ally memorable was the opportunity to
see the SDCDS delegation in action.
Seventeen delegates and one alternate
made up our delegation of knowledge-
able, accomplished, well-spoken indi-
viduals who came prepared and willing
to represent their members who elected
them. The members of the 2022 CDA
House of Delegates addressed 10 resolu-
tions ranging in topics like hygiene staff
shortages, dental benefits, barriers to oral
health care for special health care needs
patients, and the returning call to action
for providing home sleep apnea testing to
patients. These and 6 other resolutions
required our delegates to take a position
which demanded a clear understand-
ing of the resolution topic, familiarity
with the supporting documentation and
reading beyond the words to understand
the greater impact that these decisions

could have on the dental profession. As
we gathered in Sacramento on Novem-
ber 18th to caucus in Carmel Room B
at the Hyatt Regency Hotel, the discus-
sion was robust, respectful and reflected
a group of dental professionals who were
committed to progress, effective applica-
tion of rules and regulations and policy
that will impact positive change. To say
the least, I was impressed with what I
was witnessing. Each delegate exempli-
fied excellence in not only their field,
but in a process that is much bigger than
any one individual. It was evident that
the 2022 CDA House of Delegates from
San Diego County Dental Society rep-
resent some of the best. As one of the
new Executive Directors attending this
year, it was my honor to travel alongside
this distinguished group of professionals.
To learn more about the resolutions that
were addressed at this year’s CDA House
of Delegates, log in to your account on
the CDA website. As always, if you have
any questions, please feel free to reach
out to the friendly staff at the San Diego
County Dental Society.

If participating in this process is some-
thing that interests you, the SDCDS
holds nominations for delegates each
year. Please scan the code below to ap-
ply and learn more about this and other
leadership and volunteer opportunities.

EXECUTIVE DIRECTOR

Angela Landsberg [l

QR CODE FOR
LEADERSHIP AND
VOLUNTEER FORM

s )

QR CODE FOR CDA

(R-) Back Row: Drs. Robert Frey, Rick
Hagstrom, Nick Marongiu, Bob Han-
lon, Tom Olinger, Doug Christiansen,
Tyler Johnson, Doug Cassat, Erick Sato,
Robert Gandola. Front Row: Drs. Rick
Bialick, Tina Beck, Pamela MacPher-
son, Susan Nguyen, Llindsay Pfeffer,
Christine Altrock, Hoa Audette, Diana
Heineken, linda Lukacs. Not pictured:
Executive Director, Angela Lansberg

FACETS 2022 | 9
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Dr. Mary O’Connor
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Dr. Trang Chesler
Dr. Diane Milberg
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Q & A with Dr. Coleman Meadows,
the Treasurer of the San Diego County Dental Foundation

— iy
S el

What is the San Diego County
Dental Foundation? How is
it related to the San Diego
County Dental Society?

The San Diego County Dental
Foundation is the charitable arm
of the San Diego County Dental
Society, and 1s dedicated to sup-
porting oral health initiatives and
outreach for San Diegans. SDCDF
was founded in 1992 and provides
funding assistance for like-minded
non-profits, scholarships for dental
students, and participates in lo-
cal health-focused initiatives like
Veterans Stand Down.

What is the John Geis DDS
Dental Clinic at Veterans
Village? How is it related to
the Dental Foundation?

The John Geis DDS Dental Clinic
provides comprehensive dental
care for the residents of Veteran
Village of San Diego. VVSD
began 1in 1981, and serves
vulnerable members of San
Diego's veteran community strug-
gling with homelessness, substance
abuse, PTSD, traumatic brain
injuries, or othersignificant medical
issues. The Dental Foundation has
wholeheartedly supported the Geis
Clinic since its inception in 2015,

fundraising on behalf of the clinic,
and providing supplies and man-
power for the clinic and affiliated
programs.

Do patients pay to receive
services at the Geis Clinic?
Since the establishment of the
Geis Clinic, all services rendered
are provided to patients free of
charge. SDCDF fundraises on
behalf of the clinic in order for
this to continue.

What’s the dollar value of
treatment given at the clinic
each month?

Like most dental offices, the Geis
Clinic was shuttered to non-emer-
gent patients for a period of time
during the COVID-19 pandemic.
As part of reopening the clinic and
expanding its vision and treatment
capabilities, SDCDF has hired
a full-time patient care staff to
ensure continuity of care for
deserving veterans that are treat-
ed at the clinic. Since reopening,
we have provided an average of
$26,000 per month in direct pa-
tient care.

If the patients are treated for
free and we provide an aver-
age of $26,000 in services
each month, how do we keep
the clinic funded?

To date, clinic funding is reliant on
the charitable donations of sup-
porters of the Geis Clinic. Most

of these donors are local dentists
and dental groups who believe in
the mission and scope of the clinic,
and support it through charitable

giving,

Why do we have a Gala?

For the past few years, the Foun-
dation Gala has been the major
annual fundraising event for the
Dental Foundation, and has a tre-
mendous impact on the financial
resources available to the Geis
Clinic. On behalf of the Founda-
tion Board, I would like to thank
the dentists of San Diego for the
outpouring of generosity at this
year's Gala, and we're already
looking forward to next year!

What does the future hold for
the Clinic?

In 2022, SDCDF created a strate-
gic partnership between the Geis
Clinic and the UCLA School of
Dentistry as a way to improve the
resources available to the VVSD
population and at the same time
provide UCLA's 4th year students
with a tremendous opportunity to
gain valuable experience provid-
ing high impact care on challeng-
ing and complex patients. It is our
hope that by doing this, we can
expand the treatment capabilities
and capacity of the Geis Clinic
to have a positive impact on the
homelessness crisis in San Diego,
particularly as it affects those who
have served our country.

X

An Evening in Old Hollywood: Sept. 24, 2022
SDCDF’s Annual Gala to raise funds for
;Ff the John Geis DDS Dental Clinic at Veterans Village.
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Congratulations to
Dr. Lester Machado, winner
of the Golden Heart Award!

As a Past President of both the San Diego
County Dental Society and the San Diego
County Dental Foundation, Lester Macha-
do DDS, MD brought new energy and tal-
ent to both boards. An Air Force veteran,
he was instrumental in the creation of the
John Geis DDS Dental Clinic at Veterans

Village and oversaw the capital campaign

to create and outfit the clinic there. We
ognized Dr. Lester Machado at the

for his tireless contributions to oral health
in the San Diego community.

to all our Sponsors
and Underwriters for
your generous
contributions.

GOLD SPONSORS
- Henry Schein
- US Bank

SILVER SPONSORS
- Dr. Mary O’Connor
- Geistlich Biomaterials
- Union Bank
- Bank of America
- PracticeCFO
- First Republic Bank
- Patterson Dental
- Gene St. Louis Consulting
- Espire Dental
- Scripps Oral Pathology

UNDERWRITERS
- Provide
- Utgard Construction
- Form and Function
Interior Design
- Huntington Practice Finance
- Milberg Orthodontics

TABLE CAPTAINS

- Dr. Daniel Witcher

- Dr. Ann Marie Zimmerman
and Dr. David Rens

- Dr. Lester Machado and
Mr. Robert Pedersen

- ROAM Commercial Realty



An interview with Malieka Johnson, DDS
Let me introduce.... is an ongoing column in Facets that focuses on one doctor each issue as a way to

SIS )
introduce us to the many members that make up the depth and breadth of the San Diego County
Dental Society. We hope you enjoy getting to know your colleagues better.

LET ME INTRODUCE ... ov. £rika Kuciberg

I'initially met Dr. Erika Kullberg at one of the San Diego Dental Society Afternoon Teas. Two words that I would use to describe Er-

ika are inspiring and talented. She is determined to take life by the horns and live with no regrets. After interviewing her, I was chal-

lenged, as she says, “to look at life backwards”, in order to keep pushing forward. Enjoy meeting and getting to know Dr. Kullberg.

So, tell us a little about yourself.

Where are you from originally?
Where did you grow up?

I was born and raised in Gastonia, NC
(a suburb of Charlotte, NC) and lived
there through high school. Gastonia
entertains four beautiful, distinct sea-
sons throughout the year and a unique
southern charm amongst the locals. My
parents still reside there today.

Are you from a big, medium-sized,
or small family?

My dad is from Sweden and my mom
is from the Philippines, so most of my
extended family is abroad. I have two
younger brothers, Hans and Stefan, and
friends would refer to us as Ist genera-
tion “Sweda-pinos”. I am the oldest, but
we’re close enough in age that we had
the opportunity to all go to high school
together. Stefan now lives in New York.
Hans moved here from Oakland dur-
ing the pandemic and currently lives in
the house in front of me. He wrote a
children’s book in honor of his daugh-
ter Aviva who he lost at 10 months on
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11/18/2020. It’s titled, “Baby Aviva the
Orangutan Diva” and you can buy it on
Amazon.

What was one of your favorite
childhood memories or activities?
I had a very active childhood, filled with
all types of sports and activities. My
mom put us in a lot! I did dance (ballet,
tap, jazz, modern and pointe), tennis,
swimming, soccer, diving, gymnastics,
basketball, cheerleading and piano. I
would have at least 2, sometimes 3 prac-
tices every night and often travelled [even
out of state] for competitions. I would
complete my homework in the car while
driving from one practice to the next. I
believe this is where I learned to multi-
task. Despite the number of activities,
we always ate dinner together as a fam-
ily...which could be as late as 10pm by
the time we all got home!

Where did you complete

your undergraduate studies?
What did you major in?

I graduated from Emory University in
Atlanta, GA in 2005. Both of my par-

ents have a PhD in Chemistry, so I natu-
rally followed and majored in Chemis-
try. After graduation, I completed one
year of a PhD program in Biomedical
Sciences at The Medical University of
South Carolina (MUSC) in Charleston,
SC. It was a back-up plan that propelled
me into dental school as I knew dentistry
was what I ultimately really wanted.

What was your “aha” coming to
dentistry moment? How did you
choose this fine profession?

I loved my orthodontist. He had five
children; the twins were my age and we
would play tennis together. I would see
him happy with his wife and kids at ten-
nis tournaments and happy at work too.
I admired his lifestyle. I knew I could
have a family. I also liked science and
moreso how dentistry offered a chance
to develop meaningful relationships with
patients. I claimed dentistry in 7th grade
when asked what I ‘wanted to be’ when I
grew up, but it wasn’t until college that I
solidified my decision.

Where did you attend dental
school? What year did you gradu-
ate? Residency?

I went to Boston University Goldman
School of Dental Medicine. I received
my acceptance on Valentine’s Day
2/14/2006...  #bestValentinesLetter-
Ever. My parents were super thrilled
but being realistic my mom asked how
I would pay for it. I had no affiliation
with the military and honestly had never
even thought of it as an option, but I
encouragingly applied with no expecta-
tions. Fastforward, I commissioned as an
officer with the US Navy at the begin-
ning of dental school, graduated in 2010
and went straight to five weeks of Officer
Candidate School (OCS) or bootcamp in
Rhode Island. Thereafter I completed
a one-year AEGD at 32nd street in San
Diego, followed by a one-year hardship
tour to Diego Garcia, a tiny Island in the
middle of the Indian Ocean. I chose
to return to San Diego as my next duty
station for the opportunity to further de-
velop my dental skills and network with
colleagues. I separated as a Licutenant
in 2015, forever grateful for my Naval ex-
perience and in preparation for my next
chapter in life.

What do you love most

about dentistry?

I love building relationships with my pa-
tients. We have a unique opportunity to
positively impact a person’s life, not just

in their smile but how they feel about
themselves. I find a lot of enjoyment
doing Invisalign. Clinically, it is reward-
ing to set up a functional occlusion, but
the real joy comes in giving a newfound
confidence to someone.

Do you own your own practice?

Or Associate?

I have done both. I associated the first
three years after the Navy. In Septem-
ber 2018, I bought an existing practice,
Integrity Dental, located in the De Anza
Medical Center (Balboa Ave. exit off
I-5). I had always dreamt of practice
ownership, but like many new owners,
felt very nervous and anxious to accept
the challenge of running a practice. As
daunting as it seemed, my final drive to
own was two-fold. First, I periodically
like to look at my life backwards and my
‘90 year old self” would tell me to just do
it. Second, my husband Mike was [and
still is] my rock of support and encour-
agement. He believed in me and made
me realize there was nothing to lose, no
failure in trying. So I jumped. And I'm
so happy I did! I wholeheartedly found
my definition of success in overcoming
what I feared impossible and maximiz-
ing my true potential.

Are you married? Have kids?

Yes, Mike and I had the most epic wed-
ding in Costa Rica in May 2017 — we
wish we could celebrate that day on re-

peat! The following year I found out I
was pregnant with my first child the day
before I closed on the practice. The boys
are my joy — my real success story. Leo
is 3 1/2 years old. Maddox is 6 months.

What do you enjoy doing outside
of dentistry? Family, Hobbies, Tal-
ents, etc.

I love my family time — just being a
mama, traveling, beach days, going for
walks & exploring San Diego. Whenever
I get an ounce of downtime, exercise is
my favorite (barre class, spinning, yoga
and running). Chocolate & deep tissue
massages are my indulgences. A true
hobby of mine is working with photos,
like making holiday cards, photobooks or
videos. Ilove capturing happy memories.

What is one thing on your life
bucket list that you have fulfilled
and one thing yet to be fulfilled?

I ran 2 marathons! The first one was in
Cape Cod, MA where I surprised myself
and ran it in 3 hours & 17 minutes. I
placed 4th in Women’s & was awarded
money and the honor of qualifying for
the Boston Marathon, which I finished
in 4 hours. My future bucket list con-
tains a world tour adventure, starting in
one direction and going from country to
country at my own pace.

continued on page 19

FACETS 2022 | 17



Earn C.E., plus a discount on professional liability insurance.

NEW TDIC SEMINAR ..
Communication, Care '
and Clear Protocols

Ensuring Safety for
Patients of Every Age

Through an engaging, self-guided course, learn
how to sharpen your critical communication and
documentation skills to lessen potential complaints,
claims or lawsuits.

Take all the course modules at once or study them as time
allows, at your own pace from the comfort of your home
or office. Upon course completion, earn 3.0 units
ADA CERP C.E. and a 5% Professional Liability
premium discount.*

Learn more and register online at SCAN HERE
tdicinsurance.com/seminars. EE&:{L‘E

Protecting dentists. It's all we do.’
Fl B B @mDiCinsurance | tdicinsurance.com | Lic # 2361-4

*THIS DISCOUNT IS FOR THE PURPOSE OF SOLICITING SALES OF INSURANCE PRODUCTS. Void
where prohibited. Not available in all states. For full rules, visit tdicinsurance.com/RMdiscount. CA Lic #:
2361-4. The Dentists Insurance Company, 1201 K Street, 14th  Floor, Sacramento, CA 95814

The Dentists
Insurance
Company

continued...'LH M{E INW@D”G Dr. Ronald Fritz

Do you volunteer in dentistry? Are
you involved in the dental society
or other form of organized den-
tistry or dental missions?

I used to be very active with SDAGD. I
was Secretary, VP and then President in
2018. My time is naturally more limited
now with kids. T also served on the Re-
tention & Recruitment Committee for
SDCDS. I continue to do Give Kids A
Smile as it is easy and fun to incorporate
in our office.

Do people ever tell you that you
look like someone famous?

SDCDS App 101 - Webinar

SCAN QR CODE TO REGISTER

By the end of the webinar, you will be able to:
» Communicate with other members through our groups feature
* Register for CE courses and social events
* Quickly share a referral
* Access our latest e-blasts that contain important state and local dental news/regulatory issues
* Navigate our Member Recommended Directory

Fernanada Parra

The official app for members of the San Diego County Dental Society launched January 2022. It is
available in the Apple and Google app stores by searching “SDCDS app”. This member benefit is
exclusively for the use of SDCDS members. Our goal for the app is for you to connect better with
other members through groups based on your specialty, committee involvement, volunteer op-
portunities and much more! It is a safe space to hear from other members who have similar issues,
questions, and interests.

We are continuing to develop the app to its full potential, so we can encourage you to download the
app and join us Tuesday, January 10, 2023, at 6pm! We will be hosting a SDCDS App 101 webi-
nar to review the app, all it has to offer, and answer any questions you may have!

If you have trouble logging in, please contact me,
your Media & CE Coordinator, Fernanda at
(619) 275-7188 or admin@sdcds.org

& Kip Siore

GET IT ON
P* Google Play

Well, there is a You'lube/Tik Tok/Ins-
tagram influencer who has the EXACT
same name as me!! The other Erika
Kullberg is an attorney and social media
star known for posting finance content.
We look like we could be related; she is
half-Asian like me and we’re both Capri-
corns. It’s really weird, but hey, if T have
to share my name, then I’'m inspired by
what she’s done with it.

Do you have a favorite life quote?

Pura Vida. It’s a common Costa Rican
phrase, simply translated into a pure or
simple life. It’s an emotion, it’s an atti-

tude, it’s happiness, it’s the best way of
life worth living.

If a fellow dentist wants to reach
out to you can they email you?

Yes! Feel free to email me. My address is
ekullberg@gmail.com

The more we learn about one another and the
more we come together around our commonali-
ties and our diversities, the more we grow and
thrive as a community. That's how we build not
only our collegial network but it is one way we
can build friendships. We hope you like this new
series. Enjoy getting to know someone new each
issue. We are indeed better together!
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FOR SALE/LEASE
Attention Dental Practice Buyers!
We’ve sold over 350 San Diego dental practices since 2004. Most
of our listings are sold in less than 30 days. Get added to our
Buyer Notification List so you can find out about our newest list-
ings before they appear in ads. Ken Rubin Practice Sales, Inc. call
619.299.6161 or email: krpracticesales.com

Existing Dental Office Available
in Scripps Ranch For Lease
Existing Dental Office of approx. 1,500sf now available for lease in
Scripps Ranch Supermarket Anchored Center. For information con-
tact Reg Kobzi | CBRE | Lic. 00917639 | regkobzi@cbre.com |
Tele. 858.546.4604

Former Dental Office Available in Poway For Lease
Former Dental Office of approx. 1,152 SF now available for lease.
Located in central Poway along Poway Rd. For information contact
Reg Kobzi | CBRE | Lic. 00917639 | T+1 858 546 4604 | reg.
kobzi@cbre.com

Pediatric Leaseholds for Sale
Previous pediatric dental office. 3 ops, 1000sf in Escondido. Re-
built in 2018. 1 year remaining on a 5 year lease. X-ray station,
portable N20O tank, miscellaneous computers and laptops. Please
contact Tom Herrington for further questions and showings. tom@
thetransitionadvisors.com or 619.723.1833

I'am looking for a Dental Practice
Hello, I am a well-qualified and experienced dentist looking for
a dental practice to purchase. Looking forward to hearing from
you soon. Contact: sddental2@gmail.com

Escondido General Practice
For Sale - Escondido general practice of 35 years approx. 200k, on
three days call 760.310.3773.

3-chair practice
Coastal San Diego - Turn-key
1,300 sqft, lobby, consult, lab, and reception, in the corner suite of
a medical building facing a beautiful courtyard. Asking $75,000 for
all equipment. Buyer to assume lease through Dec 2024 ($4,474 /
mo). One five-year option. Please contact Jared at 760.215.1353.

Two General Practices

For Sale in Southern California
This is a spectacular opportunity to buy 2 dental practices in South-
ern California! 14 & 7 Operatories, Fully digitalized office, Amaz-
ing interiors, Strategic locations, Current doctor willing to stay on
for up to 2 years. This property/business is co-listed with Haven
Real Estate, CA DRE #01103581. Contact Patrick Roberson at
patrick.m.roberson@gmail.com or 919.559.6916 for more infor-
mation.

Dental Office For Lease Beautiful Del Mar
Fully plumbed, ready to move in, ocean views, 2 operatories,
Lab, Waiting Rm, Priv. Office, 635 Sq Ft. Contact Craig Dewitt
619.465.5851

Dental office for sale
General practice in Escondido/San Marcos area. Main floor with
excellent signage and exposure. 40 years of goodwill. PPO/Fee for
service. Collected 467k in 2021 on 3.5 day work week. Three ops.
1,200 sq. ft. at $2,200/mo. Call 619.884.0866

Dental office for lease in Carlsbad

1,208 - 1,546sf 4 Ops, Sterilization room, Fully plumbed + nitrous,
$2.85/1t plus §.53 NNN. Call Selina 760.209.1140 or email: seli-
na@lee-associates.com. Located at 2515 Pio Pio Dr. Suite B, Carls-
bad, CA 92008. Great freeway access by I-5 and 78 Fwy. Shared
common area breakroom and balcony with ocean views. Located
in Carlsbad near Oceanside & Vista. Lots of history and goodwill.
Dental equipment not included.

Specialty Space Lease with TT
Sorrento Valley, great location, next to Qualcomm and other giant
tech companies. Space is suitable for specialist. There are multiple
general dentists in the building. It’s about 1000 sqft, designed for 4
ops. email: rzprop202 1 @gmail.com.

Dental Practice with Real Estate For Sale
Escondido. Great location with good parking. Established for
over 25 years. 5 ops, 1,680 sf. Free standing building also for sale.
Ground floor dental office with two second floor offices generating
additional income. Please call 858.395.6438 for details.

Space Share/Sublease Del Mar
Beautiful remodeled, state-of-the-art office space right off the
5 freeway. 2,100sf space in a professional building. Utilities in-
cluded. Great opportunity in desirable area. Ideal for start up or
satellite location. Call 858.342.3104

Dentist/ Associate
Newly remodeled (6) op Dental Office with hygienist, digital, pa-
perless environment. Space available for established dentist with
patient base or start up practice. Hours: Monday-Friday Flex-
ible hours. E-mail jberrydds@yahoo.com or contact Marian at
858.571.3534. Cost will be established on percentage of collection
determined by type of expense sharing, if any that you want to do.

General Dentist office for sale
PPO Dental practice for sale in east county. 22 years good will.
4 operatories with 4-day work week. $360K in collections. Email:
dental3366@yahoo.com

Distress Sale : El Centro
Well established Practice very busy profitable low rent overhead
and long-term staff 50% Ins, 50% Denti-cal 70yrs GoodWill 2000
active patients 3ops & 1 plmbd digital 2022 Proj Rev 750K. Text/
Call 760.791.9392.

SUPPORT SERVICES
Dental Anesthesia Associates
Board-certified anesthesiologist specialists providing anesthesia ser-
vices in your office. Coordinate care at DentalAnesthesiaAssoc@
gmail.com, 858.414.1293, or visit www.dentalanesthesiaassoc.com

Office based dental anesthesia
Board-certified, licensed, insured. Anesthesiologist available to
provide general anesthesia (or IV sedation) to patients in your of-
fice, pediatric or adult. Please contact me for more info. or ques-
tions. 40winksanes@gmail.com or call 206.948.2468

BUSINESS OPPORTUNITIES
Office Space for Rent
We are sharing our beautiful office located at a prime location in
San Diego for days that we are not occupying the premises to any
specialist. 6 fully equipped operatories, digital x-ray, CTCB scan.
Flexible arrangement. Please email dentalpearlsinc@gmail.com

-3
-

Make the call that
makes things better.

hk : j

cd2 192

CDA's Well-Being Program
When a dentist professional is suffering from alcohol and
chemical dependency, the practice, patients and peers are
suffering, foo. Make a connection to receive support,
freatment and recovery foday.
Call or text for 24/7 confidential assistance

San Diego 619-275-7190

San Diego County

DENTAL SOCIETY

New Advertisers Wanted

Classified Ads

starting at $40. Ad appears both in Facets
and online at SDCDS .org. Advertise in February
Facets and reach 2000 San Diego Dental Profes-
sionals. Deadline: Submit ads by 1-1-23.
619.275.7188 | admin@sdcds.org.

DISPLAY ADS
Full page: $1300

Half page:  $700
Quarter page: $500

TRANSITION
ON YOUR TERMS
WITH DDSMATCH

1t all starls with a conversalion

PRACTICE SALES
SUCCESSION PLANNING
ASSOCIATE PLACEMENT
FORMULATION OF
PARTNERSHIPS

DSO NEGOTIATIONS
PRACTICE VALUATIONS
AND MORE

SEAN SULLIVAN
Cal DRE #02084505

JASON OWENS
Cal DRE #02037346

We have 45 years of combined leadership and
dental industry experience and 30 years of caring
support for San Diego area dentists. We've
developed collaborative partners, resources, and
business connections in every corner of the dental
industry and feature a robust web presence and a
nationwide footprint of associates.

DDS match.com

Successfully connecting the
dentist's present with their future.
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SAN DIEGO COUNTY DENTAL SOCIETY EVENTS

SDCDS is an ADA CERP Re(ogmzed Provider. ADA CERP is a service of the American Dental Association to assist dental professionals in

identifying quality providers of confinuing dental education. ADA CERP does not approve or endorse individual courses or instructors, nor ADA c E R Pm |ﬁ:2;;:;ﬂg:g:;§::n2
does it imply acceptance of credit hours by boards of dentistry. SDCDS designates each activity for a specified number of C.E. Units.
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COVID REQUIREMENTS MAY CHANGE, BUT AS OF TODAY

Communication,
Care and Clear
Protocols:

Ensuring Safety for
Patients of Every Age

Summary: This course examines
actual TDIC cases and Advice Line
calls to highlight dentistry-focused

risk management strategies to reduce
the potential for complaints, claims

or lawsuits.

Policyholder Benefits: Get expert
advice, earn C.E and lock in a 5%
Professional Liability premium discount
for two years upon completion of the
full-length seminar.

Time: 9am-12pm (8:30am check-in)
Location: Handlery Hotel, 950 Hotel
Circle N, San Diego, CA

Register: Scan QR Code

Hosted By: TDIC

California Dentists’

Guild Seminar

(DG

CALIFORNIA
DENTISTS' GUILD

SAVE THE DATE

(AN
12

THURSDAY

TN
FEB

16

THURSDAY

BLS Renewal
for Healthcare
Providers

Free CE™®

Summary: Register early if
your CPR card is expiring;
limited %pacc% available.
Time: 5:30-9:30pm (5pm check-in)
Location: SDCDS Office,
1275 W Morena Blvd. Ste B
San Diego, CA 92110
Register: sdcds.org | (619) 275-7188 |
admin@sdcds.org
Pricing: member §55
*(or use your 1 free member
benefit CE for 2023).
nonmember $77, member staff’ $66
Includes: Dinner & refreshments
provided during registration
(please indicate special dietary
needs when registering).

PROFESSIONAL
Speed Dating

Free

SAVE THE DATE

=

: All attendees will be checked in only

\/\/EDNESDAY

*
Ken Rubin, CPA
and

Jonatham Ingalls

29

SATU RDAY

Jean Wu, DDS

(AN
18

TN
FEB

Ken Rubin Practice
Sales Seminar

Free

Summary: Just as rapidly as dentistry
is changing, so is the environment
for dental practice sales. If you are
considering selling your practice anytime
in the next 5 years, you will find this
content-rich seminar to be extremely
valuable.
Location: SDCDS Office,
1275 W Morena Blvd. Ste B
San Diego, CA 92110
RSVP: vanessa@kenrubincpa.com or
call (619) 299-6161
Price: Complimentary course
Includes: Dinner and Refreshments
Hosted by: Ken Rubin Practice Sales

The Modern
Prosthodontic Practice

Summary: Prosthodontic principles
from diagnosis, sequencing and treatment
execution will be shared to facilitate the
best treatment outcome for the complex
patient.

Time: 9am-4pm (8am check-in)
Location: Handlery Hotel 950 Hotel
Circle N. San Diego, CA

Register: sdcds.org | (619) 275-7188 |
admin@sdcds.org

Pricing: member $150

nonmember $225, member staff $150
Includes: Continental breakfast
provided during check-in, lunch and
light refreshments during breaks. (please
indicate special dietary needs when
registering).

Sponsors: Dentsply Sirona, California
Dentists” Guild, Garfield Refining, Gen-
eral Refining Corp., Fortune Manage-
ment, Ken Rubin Practice Sales

(AN
28

SATU RDAY

Nancy Andrews
Dewhirst

‘MAR
16

THURSDAY

Dental Practice Act &
Infection Control

Free CE™®

Summary: This all-in-one course
meets the requirements set forth by the
Dental Board of California to renew a
professional dental license. Each segment
of this class provides the most-up-to-date
information in a dynamic, informative
and interesting presentation.

Time: 8am-12:30pm

Location: Zoom Webinar

Register: sdcds.org | (619)275-7188 |
admin@sdcds.org

Price: member $53,

(or use your *1 free member benefit

CE for 2022). nonmember $83, member
staff $53

BLS Renewal
for Healthcare
Providers

Free CE™®

Summary: Register early if
your CPR card is expiring;
limited spaces available.
Time: 5:30-9:30pm (5pm check-in)
Location: SDCDS Office,
1275 W Morena Blvd. Ste B
San Diego, CA 92110
Register: sdcds.org | (619) 275-7188 |
admin@sdcds.org
Pricing: member §55
*(or use your 1 free member
benefit CE for 2023).
nonmember $77, member staff’ $66
Includes: Dinner & refreshments
provided during registration
(please indicate special dietary
needs when registering).

after proof of vaccination or negative COVID-19 test (performed within the 72 hrs. prior to the event) .
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SAN DIEGO'S ODGERS /<%0
DENTAL

ATTORNEY

OdgersLawGroup.com

Flat Rate Services:

* Practice Purchase & Sales
Dental Corporations*
Dental Partnerships
Associate Agreements
Estate Planning for Dentists

Reach out for a Free Consult

858-869-1114 | info@odgerslegal.com

*There is Still Time to Set Up Your Dental Corp for 2023!




